
 

 

 

 

 

 

 

 

 

 

 

Education 
College of the Holy Spirit - 

Mendiola, Manila City 

Bachelor of Science in 

Commerce Major in 

Business Management 

S.Y. 2001 - 2005 

   Competences 
Generating leads Meeting or 

exceeding sales goals 

Helping determine pricing 

schedules for quotes, 

promotions, and 

negotiations 

Interpersonal 

Confidence 

Patience 

Perseverance 
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Career Progression 
ONLINE ESL TEACHER 

ACADSOC limited; Shenzhen, China  

March 1, 2020 – Present 

• Conducting activities and lessons based on 
ESL teaching methodologies. 

• Encouraging and engaging students to speak 
in English. 

• Motivating students and using humor to 
induce a pleasant learning environment. 

• Maximizing students’ talk time through oral 
tests and presentations. 

• Displaying excellent classroom management. 

• Communicating with the Department 
Manager as needed. 

• Maintaining standardized guidelines of  

the company. 

 

SALES EXECUTIVE / BEAUTY 

ADVISOR 
Al Mawarid Trading Emirates; DUBAI UAE | 

June 2016 - October 2017 

• Promoted and sold beauty products of the 

company to customers who walk-in. 

• Extended extensive beauty product 

knowledge to customers. 

• Attended and responded to customer queries 

on beauty products to enhance sales. 

• Met and maximized sales targets and 

established goals. 

• Responsible for creating awareness and 

promoting Max Factor products. 

• Acting as in-charge of the shop. 

• Responsible for maintaining and safekeeping 

of stocks both floor and warehouse. 

• Ensured that stocks are organized. 

SALES REPRESENTATIVE 
LeSoie Cosmetics JLT_DMMCA; DUBAI, UAE |  

July 2015 - June 2016 

• Organized sales visit. 

• Demonstrated and presented products. Sold 

products by establishing contract and developing 

relationships with prospects. 

 

SALES PROMOTER 
Unilever AMS International Manpower Agency; 

DUBAI, UAE | August 2014 - June 2015 

• Responsible for creating awareness and 

promoting Unilever products. 

• Prepared to submit weekly and monthly 

reports and product movements to 

supervisors. 

• Responsible to attract customers and build 

customer relationship to achieve revenue 

targets. 

 
SALES ADVISOR 
The Body Shop Cosmetics Trading LLC; DUBAI, UAE | 

May 2011 - June 2014 

• Communicated and dealt with customers to 

ensure quality service. 

• Responsible in all cash and card 

transactions and making an end-day cash 

report. 

• Trained new staffs to further their knowledge 

about the company which includes basic 

make up training, cashiering, and reports to 

be sent. 

• Secured and ensured that the store is well- 

maintained and stocks are properly 

coordinated. 

Maria Victoria I. Gonzales 
0916 756 1752  

victoriaingelgonzales@ gmail.  com 


